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Canadian Economic Overview

Canadian consumers and businesses displayed resilience at the beginning of 2022, as real gross domestic product 
(“GDP”) grew 0.8% in the first quarter of 2022, a third consecutive quarterly increase, mainly on the strength of 
increased business investment and household consumption

	> Growth, however, slowed in the first quarter compared with the previous two quarters due to a drop in 
international exports volumes¹

Domestic demand accelerated to 4.8% annualized on the back of strong household spending, business investment, 
and housing²

The latest unemployment rate reading printed 4.9% in June (-0.2% M/M), which is a new record³

Savings rate also rose to 8.1% as compensation gains surged higher at the beginning of the year⁴

Foot traffic at retail stores is now 20% above pre-pandemic levels

	> This is having a positive effect on retail sales, which rose 0.9% (M/M) in April and likely a further 1.6% increase 
into May⁵

Looking ahead, Canadians continue to feel the impact of rising prices as consumer inflation rose 8.1%  
year-over-year (“Y/Y”) in June⁶

	> This was the largest yearly increase since January 1983 and up from a 7.7% gain in May

	> The acceleration in June was mainly due to higher prices for gasoline, however, price increases remained  
broad-based with seven of eight major components rising by 3% or more

	> On average, prices rose faster than hourly wages, which increased 5.2% in the 12 months to June,  
based on data from the Labour Force Survey

As a response, the Bank of Canada surprised the market by hiking the overnight rate by 100 basis points 
to 2.5% in July and reiterated that it has waged war on inflation⁷

With inflationary pressures intensifying and poised to accelerate further in the near-term, the Bank of Canada 
continues to push forward on its path to neutral, which is putting pressure on risk assets’ valuations

1. Statistics Canada		 2. Statistics Canada		 3. Statistics Canada
4. Statistics Canada		 5. CoStar	 6. Statistics Canada	  7. Bank of Canada

https://www150.statcan.gc.ca/n1/daily-quotidien/220531/dq220531b-eng.htm?HPA=1&indid=3278-1&indgeo=0
https://www150.statcan.gc.ca/n1/daily-quotidien/220531/dq220531b-eng.htm?HPA=1&indid=3278-1&indgeo=0
https://www150.statcan.gc.ca/n1/daily-quotidien/220708/dq220708a-eng.htm?HPA=1&indid=3587-2&indgeo=0
https://www150.statcan.gc.ca/n1/daily-quotidien/220531/dq220531b-eng.htm?lnk=dai-quo&indid=3278-2&indgeo=0
https://product.costar.com/pds/report/d4784a29-ac2d-450d-99db-624abe787ab4/retrieve/blue/Canada-Retail-National-2022-07-21#view=Fit
https://www150.statcan.gc.ca/n1/daily-quotidien/220720/dq220720a-eng.htm?HPA=1&indid=3665-1&indgeo=0
https://www.bankofcanada.ca/2022/07/fad-press-release-2022-07-13/
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Industrial⁹ 

	> The national industrial market availability rate held steady at 1.6%, 
coupled with a robust 7.2 million square feet of net absorption in 
Q2 2022

	> All markets aside from Calgary and Edmonton currently have 
availability rates of 2.0% or lower

	> Among the notable transactions of the last four quarters, the most 
active industries have been from third-party logistics, retail and 
wholesale, and e-commerce-related distribution

	> On the valuation front, national average market sale prices have 
reached an all-time high of approximately $255 per square foot

	> Of the projects currently under construction,  
26.0 million square feet of new supply is expected  
to be delivered by the end of 2022

	> However, new development’s impact to availability rates will likely 
be marginal given nearly 75% of that space is already pre-leased

Summary
Development remains the only long-term solution; 
however, supply-chain disruptions, swelling 
construction timelines, and a lack of developable 
land mean that solutions will be a challenge. The 
43.9 million square feet of total under construction 
only represents 2.3% of existing inventory – not 
nearly enough. As Fiera Real Estate (the “Manager”) 
has consistently been forecasting, continued rental 
growth remains likely, even on the back of net rental 
rate growth in Canada that accelerated in Q2 2022 
to 24.2% Y/Y from Q1 2022’s record pace of 17.5%.

Canadian Real Estate Outlook

Office⁸

	> Office market conditions are stabilizing as the national vacancy  
rate ticked up moderately to 16.5% (+0.2% Q/Q)

	> Excluding Toronto and Vancouver, national net absorption would 
have only been slightly negative at 82,000 square feet

	> However, the recovery continues to be uneven across the 
country as downtown centres are increasingly underperforming 
suburban markets

	> Quality bifurcations also exist as the national vacancy rate for 
downtown Class ‘B’ office towers sits at 21.0%, compared to 
downtown Class ‘A’ office towers at 14.7%

	> Construction levels increased nationally in Q2 2022, with over 
15.1 million square feet (3.1% of total inventory) now underway

Summary
Generally, downtown cores have been bolstered 
by the recent easing of lockdown measures. 
The tech sector is having an outsized impact in 
two markets, and in very different ways. Tech users 
spurred activity in suburban Vancouver, taking 
down large blocks of space. On the other side of 
the country, however, Toronto saw a slow down 
with tenants putting new leasing on hold amidst 
heightening economic and tech-sector uncertainty. 
The long-term picture for this asset class continues 
to reveal itself slowly, but remains unclear given 
the rolling lockdowns caused by the pandemic 
that may have changed future business/workplace 
models indefinitely. 

8. CBRE Q2 2022 MarketView	9. CBRE Q2 2022 MarketView 

https://www.cbre-ea.com/data/iprojects
https://www.cbre-ea.com/data/iprojects
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Multi-Residential¹³

	> According to CMHC’s latest Rental Market Report, the average 
vacancy rate for purpose-built rental apartments across all Canadian 
centres was 3.1% in October 2021, stable from its 3.2% in 2020

	> The vacancy rate remains above the low levels of 2018 and 2019, 
but in line with its longer-run average

	> The rental market universe grew by 40,000 purpose-built rental 
apartment units or 1.9% of existing inventory

	> Across all surveyed centres, growth in the average rent for 
two-bedroom apartments ($1,167 per month) slowed for 
a second consecutive year to 3% from 3.5%

Summary
The Manager expects rental growth will begin to 
accelerate throughout the rest of 2022 and beyond 
because, as consistently reiterated, the long-term 
prospects for this property type remain strong as 
home-ownership affordability continues to pose 
a problem in the country, particularly for lower-
income households. This dynamic should further 
support rental demand. Furthermore, Canada 
welcomed 405,000 new immigrants in 2021¹⁴ 
and it is likely to welcome more than this over 
the next few years. Net international migration is 
a large contributor to rental demand since most 
newcomers to Canada tend to rent when they arrive. 
A noteworthy risk to this sector is provincial rent 
controls, which may impede the ability for legacy 
stock to grow net rents for investors above the rate 
of inflation.

Retail

	> Aside from the ongoing pandemic, the Canadian bricks and mortar 
retail sector continues to face challenges¹⁰

	> Global supply chain bottlenecks continue to affect the availability 
of goods on store shelves

	> Fundamentals suffered modestly in 2021 with national vacancy  
rates stable at an elevated 6.9%¹¹

	> According to Statistics Canada, the elevated household savings  
rate has been falling over the last few quarters, but remains elevated 
at 8.1%, suggesting future spending power to come

	> Retail sales may remain challenged in the short-term as higher 
inflation and interest rates continue to hit consumer finances

	> A recent study released by CBRE (Global E-Commerce Outlook 
Update) found that the global bricks and mortar sales were 
essentially unchanged from 2016-2021 – all the growth came 
from online sales, which grew at an annualized rate of 19%¹²

Summary
In the long-term, the Manager continues to 
expect that e-commerce sales growth will 
continue to outpace bricks and mortar sales and 
will be very selective by considering grocery or 
drug-anchored centres in strategic locations primed 
for re-development.

10.	 CoStar  11. CBRE Retail Stats  12. Global E-commerce Outlook 2022 Update
13.	 CMHC 2021 Rental Market Report 	 14. CIC NEWS

https://product.costar.com/market-insights/app/ 
https://www.cbre-ea.com/data/iprojects
https://www.cbre.com/insights/reports/global-e-commerce-outlook-2022
https://assets.cmhc-schl.gc.ca/sites/cmhc/professional/housing-markets-data-and-research/market-reports/rental-market-report/rental-market-report-2021-en.pdf?rev=a5a0eaac-6f70-4058-8aa3-e6d307685910 
https://www.cicnews.com/2022/02/how-canada-landed-405000-new-immigrants-in-2021-0222072.html#gs.v6ps4u
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LOOKING AHEAD 
	> According to Fiera Capital, the economic outlook 

has deteriorated given elevated inflation that 
shows little sign of abating

	> This continues to trigger an overly-aggressive 
monetary tightening event that sparks 
a “Deep Recession” economic scenario – 
forecasted as 50% probability over the next year

	> The depth and duration of the recession hinges 
on how persistent inflation proves to be, and on 
how much pain policymakers are willing to inflict 
on the economy to bring inflation down to levels 
deemed acceptable

	> In this scenario, central banks look to restore their 
inflation-control credibility after waiting too long 
to address mounting price pressures and tighten 
monetary policy too far, too fast – regardless of 
the economic fallout

	> As such, policymakers are unlikely to pause the 
rate hike cycle until they see convincing evidence 
that inflation is coming down, which ultimately 
means central banks will be hiking interest rates 
well into economic weakness, making way for a 
“Deep Recession”

	> While this outlook bodes unfavourably for both 
stocks and bonds, the natural evolution for 
investors seeking stability, higher income, and 
the potential for capital gains is a pivot towards 
private markets, which are less susceptible to 
volatile market swings, act as a hedge against 
inflation and rising interest rates, and continue to 
generate stable, healthy returns

	> Direct real estate is time-tested at guarding 
capital better than traditional investments during 
volatile economic times

Michael Le Coche Director, Strategy and Research

	 Gregory Martin Vice President, Strategy, Planning and Analytics

property@fierarealestate.com ca.fierarealestate.com
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Fiera Real Estate is a leading investment management company with affiliates in various jurisdictions (collectively, “Fiera Real Estate”). The information and opinions expressed herein are 
provided for informational purposes only, are subject to change and should not be relied upon as the basis of any investment or disposition decisions. While not exhaustive in nature, these 
Important Disclosures provide important information about Fiera Real Estate and its services and are intended to be read and understood in association with all materials available on Fiera 
Real Estate’s websites. Past performance is no guarantee of future results. All investments pose the risk of loss and there is no guarantee that any of the benefits expressed herein will be 
achieved or realized. Valuations and returns are computed and stated in Canadian dollars, unless otherwise noted. The information provided herein does not constitute investment advice 
and should not be relied on as such. It should not be considered a solicitation to buy or an offer to sell any security or other financial instrument. It does not take into account any investor’s 
particular investment objectives, strategies, tax status or investment horizon. There is no representation or warranty as to the current accuracy of, or responsibility for, decisions based on 
such information. Any opinions expressed herein reflect a judgment at the date of publication and are subject to change. Although statements of fact and data contained in this document 
have been obtained from, and are based upon, sources that Fiera Real Estate believes to be reliable, Fiera Real Estate does not guarantee their accuracy, and any such information may be 
incomplete or condensed. No liability will be accepted for any direct, indirect, incidental or consequential loss or damage of any kind arising out of the use of all or any of this material. 
Certain information contained in this material constitutes “forward-looking statements,” which can be identified by the use of forward-looking terminology such as “may,” “will,” “should,” 
“expect,” “anticipate,” “project,” “estimate,” “intend,” “continue,” or “believe” or the negatives thereof or other variations thereon or comparable terminology. Due to various risks and 
uncertainties, actual events or results, including actual performance, may differ materially from those reflected or contemplated in such forward-looking statements. Views expressed 
regarding a particular company, security, industry or market sector should not be considered an indication of trading intent with respect to any funds or accounts managed by any Fiera 
Real Estate entity. The information presented in this document is not intended for persons that are citizens of, domiciled or resident in, or entities registered in a country or jurisdiction in 
which its distribution, publication, provision or use would violate current laws and regulations.

This material is for the use of intended recipients only and neither the whole nor any part of this material may be duplicated in any form or by any means. Neither should any of this material 
be redistributed or disclosed to anyone without the prior consent of Fiera Capital (UK) Limited or Fiera Capital (Germany) GmbH (together “Fiera Capital”). 

This document has been issued by Fiera Capital for information purposes only and is not to be construed as a solicitation or an offer to purchase or sell any security or other financial instrument. 

Where Fiera Capital provides information in the document, it is provided exclusively for information purposes. The information does not constitute any form of recommendation related to the 
personal circumstances of investors or otherwise, nor does it constitute any specific or general recommendation to buy, hold, or sell financial instruments and does not thus create any relationship 
between Fiera Capital and any investor. The document may not include all the up-to-date information required to make investment decisions. Other more accurate and relevant sources of 
information may exist. Investors should thus diligently inform themselves about the chances and risks of the investments prior to taking investment decisions. In addition to the financial aspects, 
this should include, in particular, the legal and tax aspects of the investments. It is strongly recommended that any potential investor should contact a financial adviser and, where required, a 
lawyer or tax adviser. The purchase of financial instruments constitutes a high-risk investment and investors may lose a substantial portion or even all of the money they invest. The value of any 
investments and any income generated may go down as well as up and is not guaranteed. Investors should note that past performance should not be seen as an indication of future performance. 

Although the material in this document is based on information that Fiera Capital considers reliable, Fiera Capital does not make any warranty or representation (express or implied) in 
relation to the accuracy, completeness or reliability of the information contained herein. Any opinions expressed herein reflect a judgment at the date of publication and are subject to 
change. Fiera Capital accepts no liability whatsoever for any direct, indirect or consequential loss or damage of any kind arising out of the use of all or any of this material. 

Neither Fiera Capital nor any third-party content provider shall be liable for any errors, inaccuracy, delay or updating of the published content of the provided document. Fiera Capital 
expressly disclaims all warranties as to the accuracy of the content provided, or as to the use of the information for any purpose, as far as legally possible. 

This document may include statements that are, or may be deemed to be, “forward-looking statements”. These forward-looking statements can be identified by the use of forward-looking 
terminology, including the terms “believes”, “estimates”, “anticipates”, “expects”, “intends”, “may”, “will” or “should” or, in each case, their negative or other variations or comparable 
terminology. These forward-looking statements include all matters that are not historical facts. They may appear in a number of places throughout this document and include statements 
regarding the intentions, beliefs or current expectations of Fiera Capital concerning, amongst other things, the investment objectives and investment policy, financing strategies, 
investment performance, results of operations, financial condition, prospects, and dividend policy of the company and the markets in which it, and its portfolio of investments, invest 
and/or operate. By their nature, forward-looking statements involve risks and uncertainties because they relate to events and depend on circumstances that may or may not occur in the 
future. Forward-looking statements are not guarantees of future performance. The company’s actual investment performance, results of operations, financial condition, dividend policy 
and the development of its financing strategies may differ materially from the impression created by the forward-looking statements contained in this document.

United Kingdom: This document is issued by Fiera Capital (UK) Limited which is authorised and regulated by the Financial Conduct Authority.  
Fiera Capital (UK) Limited 			  Tel: + 44 (0)20 7518 2100 
Queensberry House, 3 Old Burlington Street 	 Fax: + 44 (0)20 7518 2200 
London W1S 3AE 			   Website: fiera.com

European Economic Area (EEA): Fiera Capital (Germany) GmbH (“Fiera Germany”) offers, as a tied agent for the account and under the liability of Netfonds Financial Service GmbH, Heidenkampsweg 
73, 20097 Hamburg (NFS), investment brokerage of financial instruments. NFS is a securities institute in accordance with Section 2 (1) WpIG and has the necessary licences from the Federal 
Financial Supervisory Authority (BaFin). As a tied agent of NFS Netfonds Financial Service GmbH, Fiera Germany are entered in the public register maintained by BaFin at www.bafin.de.

Fiera Capital (Germany) GmbH Tel: +49 69 9202 075-0 
Walther-von-Cronberg-Platz 13, 60594 Frankfurt, Germany

http://www.fiera.com

